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the destination of the digital magazine 
throughout the world. 
This list is not exhaustive, rather it’s the 
top 16 destinations by country among the 
many countries the magazine is sent out.
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• South East Asia
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• The Middle East and North Africa
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70,000 SUBSCRIBERS (SENT         
      TOO) PER ISSUE
12,000 UNIQUE VISITS PER   
      MONTH ON THE 
                WEBSITE
34,960  SOCIAL MEDIA FOLLOWERS *

        FACEBOOK  22,000
        LINKEDIN    11,000+
        TWITTER     3,323

WINTER 

SUMMER

SPRING

AUTUMN

* All copies of the magazine will include stories, interviews and in depth 
analysis from our four main reporting sectors: Hydrogen Technology, 
Exploration and Production, Midstream and Pipelines, Downstream and 
Processing, Health and Safety. There will also be news from around the 
world in every issue.

• Energy Transition
• Hydrogen Fuel
• FPSO Special
• Subsea / ROV Focus

• Health and Safety Focus
• Corrosion & Coatings 
• Midstream Technology Special
• Tank Storage Feature

• ATEX and Hazardous Areas 
• Flow Control Technology Special 
• E&P Cover Story Special

• Reliable Energy
• The Downstream / Refining Special
• AI & Robotics 
• Future: Hydrogen Technology

We have bonus coverage and distribution at many trade shows around the world. We also have reporting 
from events which include but are not limited to ADIPEC, Offshore Europe, Stocexpo, Valve World Expo, 
OTC Asia, OTC Houston, Gastech, SMM Hamburg, Global Energy Show, SPE ATCE, Sippe, Cippe, 
EAGC, World Petroleum Congress, Caspian Oil and Gas, and more.
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OGI sits down with energy infrastructure and technology company, Yinson, who has made major strides 
in their sustainability efforts when it comes to their projects and operations. Echoing their commitment 
towards a more sustainable future, the organisation has launched its “30 by 30” initiative, whereby 
Yinson as a Group strives to achieve their 30 most impactful ESG targets by 2030. During the interview, 
we also discussed other global projects,  technology solutions and more, below. 

Driving the Sustainable Transition of 
the FPSO Market

OGI: Could you share more about 
Yinson’s 30 by 30? 
YINSON:  Since setting sustainability at the 
core of our decision-making and business 
strategy in 2018, Yinson has endeavoured to 
progressively improve on the identification, 
monitoring and reporting of our ESG impacts, 
even as the understanding of sustainability 
itself matures against a rapidly evolving 
business and economic landscape.
‘30 by 30’ marks a significant milestone 

in Yinson’s ongoing sustainability journey, 
culminating all our learnings, commitments 
and aspirations into a single declarative 
set of our most material targets that we are 
committed to measuring and reporting 
against. 
OGI: Could you share about Yinson’s plans for 
the future in regard to climate action as a key 
industry player within the energy landscape? 
YINSON: Yinson has recently performed a 
TCFD Climate Risk Assessment involving 
transition risk exposures such as policy, 
market, reputation and technology. Following 
the assessment, we have decided to develop 
an Internal Carbon Pricing Framework with 
a revised incremental carbon price, which we 
will pilot for carbon-intensive business units. 
When the framework is in place, we intend 

to establish a Sustainable Investment Fund to 
invest in low-carbon projects that support and 
accelerate the energy transition. This is one 

OGI: What is “sustainable development” and 
Yinson’s role in it? 
YINSON: At Yinson, as a Group, we 
recognised the importance of operationalising 
sustainability in driving positive change. Yinson 
has strategically channelled our corporate 
efforts to key sustainability focus areas guided 
by our Sustainability Framework. We aim to 
enhance long-term stakeholder value through 
environmental conservation & protection, 
championing human rights & human capital 
development and embracing good corporate 
governance. 
We understand that modern energy is 

directly linked to the wellbeing, prosperity 
and development of every economy. To ensure 
an inclusive energy transition, it is crucial 
to consider the balance of energy reliability, 
affordability and sustainability. To support the 
energy transition journey, we aspire to be part 
of the solution towards creating a low-carbon, 
climate-resilient environment by developing 
innovative energy solutions such as the Zero 
Emissions FPSO Concept. 
Recently, we have launched ‘30 by 30’, 

reaffirming our commitment towards 
sustainable development through 30 specific, 
measurable, timely and material targets to be 
achieved by 2030. 
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forecast and HydraWell will be at the forefront 
of guiding how the sector can address the 
challenge of rig availability.  This will involve 
executing abandonment work which moves 
away from the need for a rig to pull pipe 
towards rigless, coiled tubing innovations 
and HydraCT™ will lie at the heart of the next 
chapter. •
If you would like to know more about the 

topics discussed in this article, or would like 
to know more about HydraWell’s solutions 
please contact them at:
HydraWell
T: +47 51 69 76 00
W: www.hydrawell.com 
E: sales@hydrawell.com

the need to mobilise a rig to site and cut the 
need to run drill pipe to remediate the annuli 
without compromising barrier quality or barrier 
verification using established field proven PWC© 
techniques.
The successful completion of these projects, 

and others, also represents an important 
advancement in HydraWell’s diversification 
plans, and further underlines the company’s 
enviable reputation for smart, superior, 
sustainable operations which exceed the 
customer´s expectations.  It also shines a 
light on the team’s 98% plugging success rate, 
meaning that customers know they are in safe 
hands which can achieve optimum results.
More recently, a focus on the development of 

specialist Computational Fluid Dynamics (CFD) 
has allowed greater understanding and tangible 
evidence of what is happening downhole. 
CFD uses numerical computing analysis to 
examine fluid flow-related issues, allowing 
better understanding of the fluid displacement 
through a perforated casing.  The result is 
better and, ultimately, safer P&A outcomes 
and CFD will be instrumental in opening up 
further opportunities in areas including food 
and drink, aerospace, automotive and chemical 
manufacturing as well as energy sectors.
However, the courage to try new things is 

arguably strongest when it comes from a 
sound core of values.  At its heart is quality 
assurance driven by HydraWell’s commitment 
to the installation of high-quality, long-
lasting, hydraulic isolation barriers to prevent 
hydrocarbon contamination of the environment.  
One common challenge is the verification 

of installed barriers and barrier elements but 
there are many different methods of installing 
barriers, each with advantages depending on 
well characteristics, including:  
Direct Measurement
Good, direct measurement comes with 

drawbacks. It’s not always straightforward; it 
can be complicated to pressure test an annular 
barrier, and care needs to be taken about what 
is being tested. It’s a more sensitive approach, 
but it’s important to ensure it meets verification 
needs. There’s plenty of evidence that barriers 

tested successfully with liquids are 
permeable to gases but, if the barrier 
is designed to contain gas, should 
it be tested with a gas with similar 
properties?  What is an allowable 
leak rate?  Guidelines say that only 
zero is acceptable, but the sensitivity 
of techniques and the use of cement 
has an inherent permeability, albeit 
quite low.
Indirect Measurement
Indirect measurements, such 

as Cement Bond Logs (CBLs), 
have more flexibility but risk only 
indicating barrier quality.  CBLs also 
carry risk in interpretation but lower 
costs often make them the preferred 
option due to ease of execution, 
difficulty with achieving direct 
measurement, or a query on the 
measurement truly analysing barrier 
quality. Tried and tested methods 
often seem like the obvious “go-to” 
for quality – but success must also be 
assured. 
Computer Simulation
To translate techniques, it’s vital 

to understand how changing 
operational parameters during 
barrier installation impact 
effectiveness and efficiencies.  When 
using Perf, Wash and Cement (PWC©) to 
install an annular barrier, increases in fluid 
density increase circulation rates required for 
effective annular cleaning and cementation.  
Here, computer simulation and modelling 
can be useful.  Replicating downhole 
conditions physically at surface is notoriously 
difficult, but computer modelling can predict 
results efficiently and confirm the impact of 
incremental changes, if inputs reflect reality, 
and the underlying algorithms are accurate. 
Then, modelling can provide valuable data 
to support the design of barrier installation 
procedures and optimise procedures to 
reduce durations and cost.  
Looking ahead to the next 500 installations, 

much research on working without rigs is 

Above: The experienced HydraWell team are leaders in 
the field of developing technologies to transform global 

energy industry operations.

HydraWell’s pioneering PWC© system supported a key milestone for the future of CO2 storage in the Netherlands.

Edward Findlay - Publishing Director 
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YINSON: Digitalisation is a crucial factor 
in Yinson Production, where digital tools 
and data are enablers for our human capital 
to reduce human risk exposure, increase 
efficiency and enhance sustainability in terms 
of the environment and economy.
Investments in areas like 3D printing, drones, 

and cloud-based platforms have advanced our 
FPSO business and these culminate 
in Project Polaris, an initiative 
aiming to develop leading-edge, fully 
autonomous, and sustainable FPSO 
solutions. 
Project Polaris, centered around 

FPSO Helang, offers scalable 
enterprise system integration, 
predictive maintenance, and a 
unified operations center for data-
driven decision-making.
The contextualisation and 

automation of data will enhance the 
integration of existing engineering 
tools, enabling efficient decision-
making throughout the asset lifecycle 
and develop sustainable solutions for 
the business, our stakeholders and 
the industry. 

Yinson Holdings Berhad
E: info@yinson.com
W: https://www.yinson.com

of the initiatives we are working on to manage 
climate-related transition risks and accelerate 
the implementation of solutions that contribute 
to the decarbonisation agenda.
Furthermore, Yinson is formalising a 

commitment to have at least 30% of equity in 
non-oil-based FPSO activities by 2030, solidly 
demonstrating our commitment to purposefully 
directing capital to support the energy transition 
agenda. 
OGI: What are some key projects Yinson 
Production is currently working on around the 
world? 
YINSON: Yinson Production is excited to 
establish operations in Angola and partner 
with Azule Energy for the development of 
FPSO Agogo. We are privileged to be given the 
opportunity to design, construct and operate, 
what will be, our most complex FPSO. Our 
highly experienced team is designing FPSO 
Agogo to incorporate our Zero Emissions 
FPSO Concept, as far as possible, optimising 
operations, while minimising carbon emissions 
and achieving the highest safety standards. 
This is a fast-track development where we are 
fully committed in supporting our client Azule 
Energy and the Angolan energy sector going 
forward. 
OGI: Could you explain further about the work 
Yinson Production is doing in Brazil? 
YINSON: In May 2023, we achieved first oil on 
FPSO Anna Nery operating at Petrobras’ Marlim 
field, in the Campos Basin. FPSO Anna Nery 
marks Yinson’s first FPSO operating in Brazil, 
with a charter duration of 25 years. We also have 
two other FPSOs under construction bound 
for Brazil; including FPSO Maria Quitéria for 
Petrobras’ Jubarte field, in the Campos Basin 
and FPSO Atlanta for Enauta’s Atlanta field. 
To support successful operations, we have 

established our Rio de Janeiro office with a 
highly experienced team. We believe that the 
FPSO market in Brazil has huge potential and 
thus we would like to support the development 

of offshore energy infrastructure with 
our emission-lowering technologies 
and contribute towards the country’s 
socioeconomic development.  
OGI: Finally, Digitalisation seems to be 
a key development area in the industry. 
Could you please enlighten our readers on 
your plans for digitalisation?

In 2022, Norway-based well integrity specialist company HydraWell announced that it had reached a 
major milestone in the company’s evolution when it revealed the completion of its 500th plug installation 
using revolutionary technology. 

EXPLORATION & PRODUCTION

HydraWell Technology Paves the Way Towards 
Bright, Diversified Future

P&A is required when a well reaches the end 
of its life.  In the recent salt mine project, 
HydraWell’s innovative solution was deployed 
on a P&A scope of work which was completed 
in a 4700m underground well with flawless 
execution and in a single run.
The versatile system has also been successfully 

put to work on behalf of a leading tomato 
producer which uses geothermal energy to 
heat its facility.  HydraWell was approached 
by its client whose affiliate had experienced 
reliability issues due to corrosion, leading to 
the decision to schedule the geothermal well 
for permanent P&A.  In less than two days, 
the HydraHemera™, the HydraHemera™TM 
PWC® system was applied to perforate the 
810m deep well before washing behind the 
casing and then setting the cement plug in the 
well. 
In further development of capability, the 

recent addition of HydraCT™ – specifically 
designed for rigless coil tubing applications – 
has the potential to cut CO₂ emissions by 80% 
and reduce costs by up to 60%.  
Late last year, the benefits were felt during 

the annular isolation of an existing well bore 
in a project in Alaska which needed a more 
cost-effective method for use in a remote area 
where rig availability is extremely limited.  
In a single run, HydraCT™™ eliminated 

Now a year on, the company’s continuing 
drive to grow by innovating and 

diversifying is reaping further rewards as 
HydraWell expands its corporate horizons by 
geography and sector using lessons learned 
from its traditional markets to embrace change.
The uplevelling is being fulfilled thanks to a 

remodelled approach which involves the coming 
together of HydraWell, READ and ANSA, not 
only to fashion a leading well integrity specialist 
with ambitions to play a prominent role in late 
life oilfield activities but also streamline the 
customer experience by offering an expanded 
portfolio in one place.
Drawing strength from the long-established 

history which each component of the new 
business has in delivering expert well integrity 
services and solutions for clients, is combined 
with a single vision towards correctly satisfying 
growing demand for permanent plugging and 
abandonment of aging assets.
READ’s excellence in cement evaluation and 

tubing/casing integrity successfully mixes 
with ANSA’s well integrity and abandonment 
data analysis, fast turnaround and data 
analysis training.  Add HydraWell´s Plug and 
Abandonment expertise, inclusive of annular 
remediation for slot recovery, tubing and 
casing integrity and zonal isolation, and the 
result is an integrated service which facilitates 
“cross pollination” within the portfolio. For the 

customer, cross discipline involvement on 
wells reaps many rewards in terms of time 
and budget.
At the heart of the success and spearheaded 

by HydraWell’s ethos of rethinking existing 
well integrity operations, is the revolutionary 
Perf, Wash & Cement (PWC®) technology 
which provides a nimble and flexible method 

much in demand across a 
range of applications from 
permanent P&A and slot 
recovery to restoring annular 
integrity and casing shoe 
repair.  
Originally developed for the 

energy sector, the patented 
system is now being deployed 
across a growing number of 
diversification opportunities, 
including the successful 
abandonment of geothermal 
wells and completion of CCS 
work in the Netherlands.  
One recent project took 
place in a salt mine where, 
although hydrocarbons 

are absent, hot water is 
required to dissolve salt 
so that it can be circulated 

out for processing – and, 
just like the energy sector, 

Designed for coil tubing applications, HydraCT™ is a self-
rotating, jet propulsion PWC© tool to efficiently clean and 
cement an annulus without rotation of the drill pipe.
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