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Boosting growth and jobs
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The Enterprise 

Europe Network is 

a key instrument in 

the EU's strategy 

to boost growth 

and jobs.

Launched in 

February 2008 by 

the Commission’s 

DG GROW 

(previously 

"Enterprise and 

Industry" ENTR)
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Co-financed under 

the EU's COSME

and HORIZON 2020 

funding programmes

- encouraging 

competitiveness and 

innovation of 

European SMEs
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Total funding of 

over 180 million 

EURO
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3000 600+
LOCATIONSLOCAL

EXPERTS 

60+
COUNTRIES 

WORLDWIDE
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How do we help?

We combine international business 

expertise with local knowledge to take your 

innovation into new markets.
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A broad range of services for 

growth-oriented SMEs

ADVISORY 

SUPPORT

Market intelligence

IPR expertise

Advice on EU laws and 

standards 

INNOVATION

SUPPORT

Access to finance and funding

Innovation Management 

Services

Technology transfer

INTERNATIONAL 

PARTNERSHIPS

Partnership database

Brokerage events

Company missions
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How it works: 

international partnerships

The Network's business database contains thousands of company profiles 

to find the perfect match. In addition we organise:

Matchmaking events across Europe where SMEs 

can meet potential business partners in person. 
Company missions  where we set up and 

prepare you for targeted international meetings 

with strong business prospects
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How it works:

advisory support

Identifying the best market opportunities for your business  

Information on EU laws and standards

Facilitating SME feedback on EU rules 

Advice on intellectual property

Practical advice on doing business in another country

The Network's experts provide tailor-made advice 
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How it works:

innovation support

Tailored support packages to steer you onto the fast track to success.

Advice and help for innovative SMEs to access R&I 

funding (Horizon Europe, EIC Accelerator …)

Help in finding the right technology to improve your innovation

Help in finding the finance it needs to grow.

Personalised support to help shape innovation potential into 

international commercial success
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17 key sectors

Network experts in 17 key sectors have teamed up to provide you with customised support.

Women 

Entrepreneurship

Agrofood Automotive, Transport 

and Logistics

BioChemTech Creative 

Industries

Environment

Healthcare ICT Industry & 

Services

Intelligent 

Energy

Maritime Industry 

and Services

Materials Nano and micro 

technologies

Services and 

Retail

Sustainable 

Construction

Textile & Fashion Tourism and 

Cultural Heritage

Aeronautics 

and space
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Visit een.ec.europa.eu
to find the Network near you

http://www.een.ec.europa.eu/
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Template of your cooperation profile 



een.ec.europa.eu

Processing your cooperation profile 

– The form has a uniform format in English

– Fill in the form according to the template provided and contact the 
nearest Enterprise Europe Network partner

– Once the text has been mutually agreed, it takes some time for the 
Enterprise Europe Network to approve it (unless it is returned for 
completion)

– Once published, the profile is visible online on the website, 
where you can also find examples for "inspiration" (by entering a 
suitable keywords) …



een.ec.europa.eu

– Use everyday English whenever possible: keep very technical 

terms to a minimum.

– Avoid jargon and explain acronyms

– The profile should stress WHAT the technology does rather 

than HOW it does it 

– Identify wanted recipient clearly

– Mentioning trademarks and company names is not allowed

– Syntax: make sure your sentences have ONLY ONE meaning 

– Ensure that “we” and “our” forms are never used in the profile 

(i.e. the profile should be written in the third person).

Basic principles for writing
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– The title should be clear and meaningful to non-experts in 

the technology or application field

– It should be clear, concise and attractive (avoid "marketing 

speak": remain as matter-of-fact as possible)

Title
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A writer has 500 characters to explain:

 Where (geographically) the profile is from? 

 What kind of organization is offering it? 

 What is being offered? Put the emphasis on the "what", 

not the "how“

 What can it be used for? 

 What are the main advantages for the user? 

 Who are the targeted partners? 

 What type of deal is sought? 

Abstract
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– Describe the technology or product; try to indicate clearly the 

innovation you propose (provide quantitative data if possible and put 

the emphasis on explaining the “what” and not on the “how”) 

– Provide information about the expertise or know-how 

– Do not include a sales promotion of your technology or product. 

– Provide a picture or drawing if available (it is possible to insert up to 

two images) 

– Do not write your description with a specific market in mind: 

concentrate on the technological aspects of the technology/product you 

want to offer 

– The profile must remain anonymous – do not refer to concrete website

Description
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 Describe clearly the innovative aspects, economic advantages

and benefits of the offer: 

– Considering elements such as performance, ease of use, need 

of specific know-how, or expertise to adopt your technology 

– Avoid generalities such as “best” or “unique”, but try to specify 

innovation by comparison with prevailing technologies 

– Whenever possible, quantify the innovative aspects or 

advantages of your technology/product, putting the emphasis on 

explaining the “what” and not the “how”

Advantages and Innovations
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– Already on the market

– Available for demonstration

– Concept Stage

– Field Tested / Evaluated

– Project Already Started

– Project in Negotiations - Urgent

– Proposal under development

– Prototype available for demonstration

– Under development / lab tested

Stage of development
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– Copyright / Design Rights

– Exclusive Rights

– Other (registered design, plant variety, etc.)

– Patent(s) applied for but not yet granted / Patents granted

– Secret Know-how

– Trade Marks

Do not provide too detailed information on the patent, simply indicating the 

countries covered by the patent is sufficient. 

EEN profile will be in the public domain and searchable on the Internet etc. 

Any publication may invalidate a claim to a future registered IP right.

Intellectual Property Rights (IPR) 
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– This field is extremely important! Include all information pertaining 

to the type of partner sought such as whether they are from 

industry, academic or research organisations etc.

– Partners contribution - Role and profile of the partners and tasks to 

be performed. 

Indicate clearly: 

– The type of partner sought (industry, academy, research 

organisation …). 

– The specific area of activity of the partner (example: manufacturer 

of plastic packages, distributor of plastic packages, recycler of 

plastic packages, etc.). 

– The tasks to be performed by the partner sought. 

Type and Role of Partner Sought
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Select the type(s) of collaboration(s) looked for. Do not choose too many types of collaboration simultaneously!

– Joint Venture Agreement: a strategic alliance whereby two companies decide to 

develop a new entity, usually for a well-defined period of time or for a specific project

– License Agreement: a transfer of rights involving the authorization (by the licensor) to 

use the licensed material (by the licensee)

– Manufacturing Agreement: an agreement between a company, which has developed 

a product, and a manufacturer with an eye on production of this product

– Research Cooperation Agreement: an agreement between two entities to work 

together on the exploratory research and development of a new solution or technology

– Services agreement: an agreement between two entities where one agrees to provide 

a specified service to the other on a long-term basis

– Technical Cooperation Agreement: an agreement between two entities whereby 

resources are pooled and skills are shared to further the development of the technical 

aspects of a product or technology

– Financial agreement: an investment agreement in a project

Type of Partnership Considered
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Get in Touch

Jiri Janosec

Phone: +420 234 006 136

E-mail: janosec@tc.cz

Technology Transfer & Innovation Manager

Technology Centre CAS


